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1 


5 

CONTENTS 


1 


answer and by the time they get to the end their 


2 


EXAMINATION OF JAMES GRANT PAGE: 


2 


voice has trailed off a little bit. 


3 


Mr. Ranck 6, 56 


3 


A. All right. 


4 


Mr. Shaibani 34 


4 


MR. RANCK: I said their voices trailed 


5 


Mr. Bouse 52 


5 


off a little bit, but I let it trail off for 


6 


EXHIBITS 


6 


dramatic effect, Counsel. 


1 


(None) 


7 


MR. BOUSE: It was amazing. I am 


8 




8 


overwhelmed by it. 


9 


* « * 


9 


MR. RANCK: When you guys speak, if you 


10 




10 


can identify yourself for at least the party if when 


11 




11 


you make objections, like you were doing yesterday. 


12 




12 


BY' MR. RANCK: 


13 




13 


Q. Mr. Grant, have you been deposed before, 


14 




14 


ever? 


15 




15 


A. Yes. 


16 




16 


Q. When was that? 


17 




17 


A. It was a long time ago. 


18 




18 


Q. I'm going to just briefly tell you what's 


19 




19 


going to happen here. I'm going to ask you 


20 




20 


questions. When I'm done, either or both of the 


21 




21 


attorneys on the phone may ask you a couple 


22 




22 


questions. All you have to do is listen to the 


1 


6 

Thereupon, 


1 


question and answer the question truthfully and 


2 


JAMES GRANT. 


2 


honestly and completely. Okay? 


3 


was called for examination by Counsel and, alter 


3 


A. Sure. 


4 


having been duly sworn by the Notary, was examined 


4 


Q. Make sure that you understand the question 


5 


and testified as follows: 


5 


because we're all going to assume that you 


6 


EXAMINATION BY COUNSEL FOR DEFENDANTS 


6 


understood the question if you answer it. So if you 


■7 


CHATEL REAL ESTATE. INC. and THIERRY LIVERMAN 


7 


don't understand it, give us some indication, tell 


3 


BY MR. RANCK: 


8 


us you don't understand, we'll rephrase it or what 


9 


Q. Can you please state your name and address 


9 


have you. Okay? 


10 


for the record, please? 


10 


A. Okay. 


11 


A. James Grant. 19-C Ridge Road, Greenbelt, 


11 


Q. You need to answer, as you have been, 


12 


Maryland 20770. 


12 


verbally rather than head nods or shakes or uh-uhs 


13 


Q. And what s so please? 


13 


and uh-huhs because the court reporter has trouble 


14 


A. 801 D Street, Northeast. That's 


14 


taking that down. And we have to let each other 


15 


Washington, D.C. 20002. 


15 


finish speaking, because she can't type down if 


16 


Q. Can you -- I'm going to go through a 


16 


we're both talking at the same time. Is that all 


17 


couple of deposition rules or guide lines or 


17 


right? 


18 


something for you. but one thing you're going to 


18 


A. Okay. 


19 


need to do. if you can make an effort, please, is to 


19 


Q. Counsel on the phone, or when they're 


20 


keep your voice up for the attorneys on the phone. 


20 


asking questions, 1 may interject objections from 


21 


They might have trouble hearing you. Sometimes 


21 


time to time. That's just for the record. So you 


22 


witnesses tend to be fine at the beginning of their 


22 


can let counsel finish the objection but then go 
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1 


13 
Q. Do you plan to become a broker? 


1 


IS 
Q. And who were the others? 


2 


A. No. 


2 


A. Weichert and Long & Foster. 


3 


Q. How long have you been an agent? 


3 


Q. Where is Weichert located? 


4 


A. Two and a half years. 


4 


A. That is Rockville. It's across the street 


5 


Q. So that's, what, spring, early summer '04? 


5 


from White Flint. 


6 


A. Early summer '05. 


6 


Q. That's the office you would have been 


7 


Q. '05, right. And from early summer '05 


7 


working out of had you taken that job? 


8 


until the present, has being a real estate agent 


8 


A. That's correct. 


9 


been your sole occupation? 


9 


Q. How about Long & Foster? 


10 


A. Yes. 


10 


A. The Long & Foster, that was actually a 


11 


Q. When did you go to work for Bratton 


11 


little bit more casual. I didn't actually go. I 


12 


Realty? 


12 


spoke to one of their representatives through a 


13 


A. July 5, 2005. 


13 


friend and ended up not pursuing that. So it didn't 


14 


Q. Had you worked anywhere before Bratton 


14 


even get to the point where I'd actually picked the 


15 


Realty as a real estate agent? 


15 


office with them. 


16 


A. No. 


16 


Q. You've known Mr. Bratton then for two and 


17 


Q. So this was your initiation into the real 


17 


a half years or so. Has your relationship been 


18 


estate field, correct? 


18 


exclusively professional or business or are you 


19 


A. Correct. 


19 


friends, do you socialize, things of that nature? 


20 


Q. And at that time Bratton was located on 


20 


A. It's mainly professional. You know, I 


21 


10th Street? 


21 


mean you socialize with people that you're 


22 


A. Correct. 


22 


professional with also, so — to a degree. 


1 


!4 

Q. Now, when you interviewed with 


1 


16 

Q. Do you consider yourself friends? 


2 


Mr. Bratton, did he talk about a business plan or 


2 


A. Yes. 


3 


anything of that nature? 


3 


Q. Do you still see Mr. Bratton socially as 


4 


MR. SHAIBAjNI: Objection, foundation. 


4 


opposed to involved in real estate transactions? 


5 


MR. RANCK: Could you. again like 


5 


A. No. Even when I worked there I could 


6 


yesterday, Stefan, say plaintiffs' object perhaps? 


6 


probably count the times I would actually see him. 


7 


MR. SHA1BANI: Yes. I'm sorry about that. 


7 


Q. W f hen you began working for Bratton Realty 


8 


MR. RANCK: That's okay. 


8 


in July of '05. was that a full-time position? 


9 


BY MR. RANCK: 


9 


A. Yes. 


10 


Q. You can answer. 


10 


Q. And the entire time that you were there 


11 


A. When we - when I interviewed we did speak 


11 


was full time, right? 


12 


of, you know, I guess potential of where you see 


12 


A. Correct. 


13 


your business going, in terms of growth, yes. 


13 


Q. When did you leave? 


14 


Q. How many firms did you interview with? 


14 


A. October 4, '07. 


15 


A. Three. 


15 


Q. Now, in — 


16 


Q. And you've never worked anywhere except 


16 


A. Actually — I'm sorry. October 4 is the 


17 


Bratton and where you are now. Is that right? 


17 


day that I signed on with Keller Williams. So 


18 


A. In real estate, correct. 


18 


probably like within that week. Maybe up to a week 


19 


Q. That's what I meant. 


19 


prior. 


20 


You interviewed with Mr. Bratton's firm 


20 


Q. Can we say just for the purposes of today 


21 


and two other firms? 


21 


the first of October '07? 


22 


A. Correct. 


22 


A. That's fine, yeah. 
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4 

5 

6 

7 

8 

9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

21 

22 



A. No. 

Q. As far as you know, did Mr. Bratton 
abandon any of his clients or customers during 
October 2005? 

MR. SHAIBANI: Plaintiffs' object. 
BY MR. RANCK: 

Q. You can answer. 

A. I wouldn't know. 

Q. You wouldn't know? 

A. No. 

Q. Are you aware of any complaints that any 
clients or customers made regarding Mr. Bratton or 
Bratton Realty Service during October 2005? 

A. Again, I wouldn't know that. 

Q. But I'm just asking. You're not aware of 
any? 

A. No, I'm not aware of any. 

Q. And are you aware of any clients who left 
Bratton Realty or Mr. Bratton or customers as a 
result of the service they were getting or not 
getting during October 2005? 

A. Not that I'm aware of. 



Q. Were you available during October 2005 to 
take on new clients, customers? 

A. Always. I'm always available. 

Q. There's a good real estate man. Always 
available. 

If Mr. Bratton had come to you and said, 
hey, I've got this client, I just don't have time 
because I'm trying to negotiate this lease, can you 
take care of him and find him a property or help him 
sell his property, you would have been more than 
willing to jump in and help? 

A. Yes. 

MR. SHAIBANI: Object. 
MR. RANCK: Counsel, I'm going to pause 
for one minute to look at my notes here quickly, 
please. Well, actually I'm not going to pause yet. 

1 7 I saw something I can ask before I pause. 

18 BY MR. RANCK: 
Q. Did you assist in the move from 

10th Street to Wisconsin Avenue? 
A. Yes. I guess some, yeah. 
Q. Certainly any stuff in the 10th Street 



office that was yours, you assisted in moving it, I 
take it? 

A. Yes. And helped set up at the 10th Street 
office. 

Q. At the Georgetown office, you mean? 

A. I'm sorry. Yes, correct, at the 
Georgetown office. We did set up there. 

Q. Was your ability to assist clients or 
customers impeded by what you had to do to help set 
up? 

A. No. 

MR. RANCK: Now I'm going to pause ior a 
minute, Counsel. 
BY MR. RANCK: 

Q. Mr. Grant, you testified that you left 
sometime in the very beginning of October 2007, 
right? 

A. Yes. 

Q. And you're now located on D Street? 

A. Yes. 

Q. What area of D.C. is that? 

A. It's Capitol Hill. 



1 Q. Why did you leave Bratton Realty? 

2 A. I guess, you know, a number of reasons. 

3 But mainly is no personal growth. I wanted to go a 

4 new direction. 

5 Q. And I'm sorry to pry into - you used the 

6 word "personal" - into what you mean by personal 

7 growth. What do you mean by that? 

8 A. I guess I've been — I was in real estate 

9 now slightly over two years. Done very well. And I 

10 just was kind of looking at my future and down the 

1 1 road and, you know, weighing all of my options and 

1 2 seeing where I want to take my business. 

13 And I decided that this company in 

1 4 particular, Keller Williams, and a couple of the 

1 5 people there, I was interested really in working 

1 6 with. They do a lot of business. And they 

1 7 structure their teams differently and I really 

1 8 wanted to grow to the next level of having my own 

19 team. So that was a big weighing factor in my move. 

20 Q. When you say have your own team, what do 

21 you mean? 

22 A. I guess in the industry most people see 
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each agent as you're an agent that works for either 
Bratton Realty or a Weichert Realty, and every now 
and then you see something like a - you know, a 
Joel Nelson group. You know, they're prominent in 
different areas. There's different names that stand 
out and you see their signs all over. You're like, 
wow, how can this person be so busy. And then get 
down to it and you peel the onion back, you see that 
they have five people working with them, but it all 
goes under one name. And basically all the deals 
run through this one person so that person's 
actuaily running a small business within that 
office. And they develope these teams and in doing 
that your volume goes up a lot more. 

Q. So you're running a small business within 
Keller Williams almost? 

A. Correct, correct. 

Q. Is that what -- and Keller Williams is a 
huge company, right? 

A. Yes. 

Q. Different kinds of clients, customers, or 



A. No. I would say my clientele is very 
similar to the same clientele that I worked with at 
Bratton Realty. 

Q. Have you formed - been able to form your 
own team? 

A. I am working on it, and yes, I have. 
Q. What is the Grant Real Estate Group? 
A. That's -- 

Q. Is that the team you're trying to form 
within Keller Williams? 
A. It is. 

Q. Is it fair to say, based on your testimony 
there and the reasons for you leaving, that you 
would have left Bratton Realty even if it had not 
moved its office? 

MR. SHAIBANI: Plaintiffs' object. 
Mischaracterizing the record, foundation. 

MR. RANCK: I didn't characterize the 
record at all, Counsel. 
BY MR. RANCK: 
Q. You can answer. 
A. I think a lot of things came into weigh. 



Definitely location came into weigh, and my 
clientele and the clientele that I work with. You 
know, having a Georgetown office was - you know, 
was a benefit. 

A lot of the people I work with don't live 
in Georgetown, but to be able to say, yes, we're a 
small boutique in Georgetown has a lot more lure 
than saying, yes, we're off of 10th Street behind 
the Mini Mart. So yes, that does have a lot to 
weigh in on it. It wasn't the only factor though. 
Q. But my question was — 
A. Was would I have left anyway. 
Q. Would you have left anyway. 
A. Well, it's hard to say because I left 
after he was -- already announced that he was 
moving. 

So yes, I was thinking about changing, but 
would I have left or not, you know, it's - you 
know, at some time maybe I would have. Would it 
have been right at that minute, maybe, maybe not. 
It's kind of hard to tell because there were a lot 
of different factors that go into it, not just the 



1 location. 

2 Q. So the business opportunity, the ability 

3 to develop your own team, none of that has to do 

4 with location, right? 

5 A. Correct. That does not have to do with 

6 location. 

7 Q. So those things didn't become only 

8 important to you because you were leaving 

9 Georgetown, right? 

1 A. No. And that would have been way too fast 

1 1 to make that change. 

1 2 Q. And in fact, this was an important step 

1 3 for you, leaving to go to Keller Williams, right? 

14 A. Yes. 

1 5 Q. It's not something that you did at the 

1 6 drop of a hat or on a moment's notice, right? 

17 A. Not at all. 

18 Q. You gave it a lot of thought, right? 

19 A. Yes. 

20 Q. When did you first contact Keller Williams 

21 or be in contact with them? 

22 A. Well, I guess it was probably a year -- 
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29 

1 basically a year prior I had a transaction with one 


1 


31 

the other agents at Rratton Realty about your 


2 of the gentleman over at Keller Williams that's 


2 


leaving, the reasons for it? 


3 actually one of the principals in that office. And 


3 


A. No, not — 


4 since then he's just been always calling me. 


4 


Q. Did you have any discussions with any 


5 Q. This has been sort of incubating in your 


5 


other agents of Bratton Realty about their plans to 


6 mind, you've been thinking for -- you thought about 


6 


stay or leave? 


7 for a year before you left? 


7 


A. No. 1 pretty much tried to keep my 


8 MR. SHAIBANI: Object. 


8 


business my own, and if there are going to be any 


9 BY MR. RANCK: 


9 


answers coming out 1 want them actually to come out 


10 Q. Is that fair? 


10 


of my mouth and not somebody else saying them. 


11 A. I would say no. It didn't really - at 


11 


Q. Do you know a fellow named Paul Stanton? 


1 2 that point in time it was just like, you know, it's 


12 


,*1. it stmiids siirHsijiit , s.Mk i CuunGi •• iiu, it 


1 3 great to have a friend, it's great to know somebody 


13 


doesn't mean anything to me. 


14 who actually wants me to come over there. But no, I 


14 


Q. How about a couple, the Edwards? 


1 5 really was not actually looking to move at that 


15 


A. No. 


1 6 time. 


16 


Q. How about Yepes, Y-E-P-E-S? 


1 7 Q. When did you finally get serious about it? 


17 


A. No. 


1 8 And who were you talking with at Keller Williams? 


18 


Q. Scott Zimmerman? 


1 9 A. At Keller Williams is - there was two of 


19 


A. Scott Zimmerman, yes. 


20 them. Joel Nelson is the person that I had the 


20 


Q. What do you know of Scott Zimmerman? 


21 transaction with, and the person that actually 


21 


A. His wife works in my office at Keller 


22 contacted me is Marcus Jaffe. He's actually what 


22 


Williams. 


30 

1 they call a team leader. So he's the office manager 


1 


32 

Q. Do you know a Mr. - where they live? 


2 over there. So I've been — 


2 


A. Where they live? 


3 Q. When did he contact you, Jaffe? 


3 


Q. Yeah. 


4 A. That was probably after the new year. So 


4 


A. No, I don't. I don't. I don't believe 


5 sometime in January or thereabouts. December, 


5 


his wife has the same last name either. 


6 January. Somewhere after that transaction. 


6 


Q. Do you know what her last name is? 


7 Q. Is December, January, early 2007 then, a 


7 


A. Off the top of my head, no. I'm not that 


8 fair time period for when this plan really started 


8 


close with them. 


9 formulating? 


9 


Q. Do you ever see her? 


10 A. I would say it's a time when I started to 


10 


A. It's been a while. It's probably — not 


1 1 think about it. 


11 


since I've been there. 


12 THE REPORTER: Was there an objection? 


12 


Q. Have you ever met Mr. Zimmerman? 


13 MR. BOUSE: This is Bob Bouse. Not from 


13 


A. On an occasion or two for like a 


14 me. 


14 


holiday -- probably once on site, on a property site 


15 MR. SHAIBANI: I had objected to the last 


15 


and once at a holiday party. 


16 question. 


16 


Q. When you were working at Bratton Realty, 


17 MR. RANCK: Counsel, bear with me for a 


17 


from the time - at the 10th Street address you said 


18 minute, please. And Mr. Grant. 


18 


you didn't see Mr. Bratton all that frequently, 


19 BY MR. RANCK: 


19 


because when you came in he was typically in and out 


20 Q. Do you have an office in Georgetown now? 


20 


already, right? 


21 A. No. 


21 


A. Correct. 


22 Q. Did you have any discussions with any of 


22 


Q. WTien you moved to Georgetown, when the 
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office moved to Georgetown, did you see him 
regularly then? 

A. No, I wouldn't say anything was regular, 
no. 

Q. Did you notice any change in Mr. Bratton's 
demeanor or behavior or anything, the way he 
conducted himself — 

MR. SHAIBANI: Plaintiffs' object, vague. 
MR. RANCK: I haven't finished my 
question. 
BY MR. RANCK: 

Q. —if you compare Mr. Bratton as he was at 
10th Street to as he was in Georgetown? You can 
answer. 

A. No. I can't say that I saw a difference. 
MR. RANCK: Counsel, I'd just like to take 
a quick couple-a-minute break and step out in the 
hall and talk to the brains of the outfit, 
Mr. Kleiner here. And I think I'm either done or 
pretty close to done. So if you'd give us just a 
minute or two. 

(A recess was taken.) 



1 MR. RANCK: Counsel, I've got no further 

2 questions at this time. 

3 MR. SHAIBANI: I have follow-up questions. 

4 MR. BOUSE: Go ahead, Stefan. 

5 EXAMINATION BY COUNSEL FOR PLAINTIFFS 

6 BY MR. SHAIBANI: 

7 Q. Mr. Grant, as you know, I'm plaintiffs' 

8 counsel in this case and I have some follow-up 

9 questions for you. 

10 A. Okay. 

1 1 Q. You were asked why you left Bratton 
Realty, and you gave a number of reasons. And what 

1 3 I wanted to know is if the move from Wisconsin 

14 Avenue in Georgetown to Shaw was a significant 

1 5 factor in your decision to leave the company at the 

16 time that you did. 

17 MR. BOUSE: I object. This is Bob Bouse. 

18 MR. RANCK: Objection as well. 

19 A. You know, I'm not sure if - actually, one 

20 of the things, one of the large factors was a move 

21 in general, not just a move to Shaw, to tell you the 

22 truth. It's not so much the Shaw as another move. 



1 Q. In other words, the fact that the company 

2 was moving two years after it had first moved into 

3 that office was not an appealing aspect to you. Is 

4 that correct? 

5 A. That's eorrect. 

6 Q. And while the company was in Georgetown - 

7 strike that. I'll ask another question. 

8 Did it seem to you that Bratton Realty did 

9 not have sufficient stability for you to want to 

10 stay there because it was moving out of its office 

1 1 two years after it had first moved to Wisconsin 

13 MR. BOUSE: I object. Bob Bouse. 

14 MR. RANCK: Objection, leading. 

1 5 A. Yes, it was unstable and that's one of the 

1 6 reasons I actually went with a larger company, with 

1 7 something that's more stable. 

1 8 Q. Now, at the time you were working at the 

19 Wisconsin Avenue office, did you notice that the 

20 business environment was suitable for conducting 

2 1 real estate tractions? 

22 A. Yes, it was suitable. 



1 Q. How would you compare the Wisconsin Avenue 

2 office to the Shaw office, in terms of its appeal to 

3 real estate clientele, its esthetics and how it 

4 would affect your business as a real estate agent? 

5 MR. RANCK: Objection, speculation. 

6 MR. BOUSE: I object. Bob Bouse. 

7 A. I couldn't answer. I've never been in 

8 that office. 

9 Q. Did you drive by the office in Shaw? 

10 A. Yes. 

1 1 Q. And what was your perception of it when 

12 you first saw it? 

13 MR. BOUSE: I object. 

14 A. Not so happy. 

15 Q. Did you think to yourself that this is not 

1 6 the type of location or office that you would want 

1 7 to bring your own clients in? 

18 MR. BOUSE: I object. 

19 MR. RANCK: Same objection. 

20 A. I actually did not - I met one - in two 

21 years I've only met one person in my office in 

22 Georgetown. It was more for my business card than 
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